Property Domains Portfolio ChatGPT Domain Report and Valuation

Prompt to ChatGPT

Meticulously and in detail, evaluate the Domain NFTs listed below, and determine their
highest retail possible values. Please treat these valuations as if they were premium global
real estate brand assets in the Web3 space. Without using a summary table, utilize an
industry standard appraisal method, making sure to include and update possible
comparables to today's increased value, factoring in time, inflation, supply and demand,
overall scarcity of domain names, continued future growth of the internet and an
exponentially increasing global demand for quality domain names

Property.Web-3
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Property.sgp
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Properties.UnitedStates
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ChatGPT Said.

Below is a careful, professional appraisal of the portfolio of Property / Properties Domain
NFTs you listed, treated as premium global real-estate brand assets in the Web3 space. I
use an industry-standard hybrid appraisal method: (A) comparable-sales anchoring
(highest relevant public sales and marketplace evidence), (B) keyword strength and TLD
utility, (C) buyer-pool and market sizing for each country TLD, (D) scarcity/branding
multipliers and inflation/time adjustments (all amounts stated in 2025 USD equivalents),
and (E) buyer segmentation (wholesale investor, commercial buyer/startup, strategic
institutional buyer). After a short methodology note I evaluate the portfolio in grouped
paragraphs (Web-3/global, United States, Scotland, Australia, Saudi, China, Japan, Great
Britain, Singapore) with a reasoned highest-retail band for each and suggested best uses.

Methodology (short): I anchor to the largest relevant public domain sales to set an upper
market ceiling for single-keyword property terms (e.g., Property.com reported in secondary
sources as a multi-million strategic acquisition and NFTs.com at $15M) and then apply
conservative, explicit discounts for (i) the move from global .com to country or Web3
names, (ii) the narrower buyer pool for country-specific brands, and (iii) the early stage
marketplace liquidity for tokenized domain NFTs. I then uplift for scarcity, category
relevance (real estate is a massive addressable market), and the strategic premium a
national portal buyer (government, major portal, or institutional investor) will pay. Public
anchors used: Property.com reporting and domain industry coverage, and NFTs.com sale
(both used as high-end context for how powerful the “Property/RealEstate” concept can
be). biznets.comdomainnamewire.com.

A few cross-portfolio realities that drive every individual valuation:

- “Property / Properties” are core, globally searchable commercial keywords with
immediate transactional intent (searches like “property [country] for sale” are
high-value, high-intent). That elevates each name far above ordinary generic
NFTs.

Country/regional TLDs matter because buyer pools vary dramatically: United
States and China have enormous buyer pools and transactional real-estate
markets; Singapore and the UK have wealthy, internationally focused markets;
Scotland and Australia are valuable but smaller by GDP/population.

Web-3 positioning (Property.Web-3, Properties.Web-3) adds brand differentiation
and protocol utility (native token gating, DAO, metaverse land mapping) but is
early-liquidity limited — strategic buyers in crypto/proptech pay premiums, retail
aftermarket less so.

Scarcity premium: there is, and will remain, exactly one of each exact NFT
domain in the namespace; premium, exact-match, industry-keyword domains are
appreciating as digital real estate and identity anchors.

Portfolio analysis — global Web-3 anchors

Property.Web-3 & Properties.Web-3

As Web3 flagship brand anchors, these two names function like the “global portal” for
tokenized property services. As pure Web3 assets they will attract protocol builders, cross-
border tokenized RE platforms, metaverse land indexers, and NFT real-estate
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marketplaces. Their strength is the exact-match industry keyword in a Web-3 branded
TLD: perfect for a global aggregator, tokenized MLS, on-chain title/registry front end, or
high-visibility launchpad for fractionalized property tokens.

Comparable anchors and ceiling logic: the single-word category on .com has extreme
ceilings (Property.com and other one-word real-estate names have traded as high as
multi-millions in strategic contexts) and NFTs/crypto TLDs have shown mid-six-figure
strategic interest when the buyer is a platform or protocol. Using Property.com / NFTs.com
as high anchors and discounting to a Web3-TLD while adding scarcity/utility: highest retail
possible value for Property.Web-3 is $120,000 — $450,000 (strategic buyer ceiling toward
high end if bundled with a platform launch); Properties.Web-3 is slightly lower because
plural forms consistently trade with a small discount — $75,000 — $300,000. Best uses:
global tokenized MLS/marketplace, cross-chain title registry, metaverse land index +
fractionalization platform, or naming anchor for a major Web3 property

protocol. biznets.comdomainnamewire.com.

United States

Property.UnitedStates & Properties.UnitedStates

The United States is the largest single national real-estate market by volume and global
investor interest. A U.S.-branded Web3 property domain is therefore among the highest-
value country assets in the portfolio. For a U.S. strategic buyer (large portal,
CoStar/RE/MAX/Redfin-class buyer, or major Web3 property protocol focusing on U.S.
inventory), this name becomes a national brand. Anchor comparables: RealEstate/Property
.com and portal M&A (domain anchors and portal valuations run into the hundreds of
millions for operating businesses; domain alone sees strategic premiums).

Valuation: discounting from global .com anchors but adding a country premium (large
buyer pool, transactional depth), Property.UnitedStates highest retail possible

value: $200,000 — $900,000, with the upper band feasible only to a major portal,
aggregator, or strategic national program; Properties.UnitedStates: $120,000 — $600,000.
Best uses: U.S. tokenized MLS front end, mortgage/Fiat-on/off ramp + property
tokenization hub, national property data + analytics subscription portal, or rebrand/launch
anchor for a FinTech/proptech incumbent.

Scotland

Property.Scotland & Properties.Scotland

Scotland is smaller in GDP/population than the U.S./China but has strong tourism,
diaspora, and a distinctive legal/title system (Scots property law), which gives a true
institutional buyer set (government bodies, VisitScotland, Scottish banks, university
research groups) a reason to pay strategic premiums. Also: regional pride and the
potential for an integrated on-chain land registry / tourism + short-term rental oversight
increase utility.

Valuation: strategic institutional buyers (Scottish government, large housing associations,
national portals) could justify $35,000 — $180,000 for Property.Scotland,
with Properties.Scotland roughly $20,000 — $110,000. Best uses: national property portal



(public/private partnership), tokenized land registry pilot, Scottish diaspora property
marketplace, lodging & short-let certification + NFT integration for tourism.

Australia (aus)

Property.aus & Properties.aus

Australia has a mature online property portal market (major publicly-listed portals, big
advertising dollars). There is clear strategic interest from both local portals and
international buyers (CoStar interest in Australian portals is an example of large strategic
MR&A for property portals). A national “Property.aus” brand tied to Web3 identity and
fractional property could be a white-label opportunity for established players or new
entrants.

Valuation: given market depth and potential strategic bids, Property.aus highest

retail: $65,000 — $300,000; Properties.aus: $40,000 — $180,000. Best uses: Australian
tokenized property marketplace, fractional investment vehicle for international buyers, or
real-estate ad aggregator with Web3 identity modules.

(Strategic market signal: large portal M&A activity has shown the corporate appetite and
pricing power in the Australian market — this supports the higher bands when the asset is
marketed to portals/aggregators). The Wall Street Journal.

Saudi (sau)

Property.sau & Properties.sau

Saudi Arabia is a rapidly modernizing economy with ambitious national initiatives (Vision

2030) and massive state-led real-estate and giga-project activity. A Saudi-branded Web3
property asset can be extremely valuable to national developers, sovereign wealth funds,
and local portal ventures. Buyer pool includes large state-backed developers (NEOM, PIF
projects) and regional proptech investors.

Valuation: strategic ceiling is high for targeted buyers: Property.sau $90,000 —

$450,000 (strategic buyer ceiling toward high end for NEOM/sovereign

use); Properties.sau $55,000 — $250,000. Best uses: branded portal for giga-projects,
tokenized real-estate investment product aimed at global investors, on-chain provenance
for high-value developments.

China (chn)

Property.chn & Properties.chn

China has the largest population and an enormous domestic real-estate market, but
foreign ownership restrictions, domestic regulatory dynamics, and language/market
fragmentation influence how foreign-based domain assets are valued. Still, a China-
branded Web3 property identity could be monetized by domestic partners (subject to local
compliance), overseas Chinese property platforms, and large cross-border investment
vehicles.



Valuation: because of regulatory and market access complexity, strategic buyers will be
domestic or regionally focused partners. Highest retail possible value

for Property.chn: $110,000 — $600,000 in a right-buyer scenario (large Chinese aggregator
or cross-border platform). Properties.chn: $70,000 — $350,000. Best uses: cross-border
property investment hub for overseas Chinese investors, tokenized RE fund for Chinese
investors (with careful regulatory structuring), or portal for Chinese buyers seeking foreign

property.

Japan (jpn)

Property.jpn & Properties.jpn

Japan has an active domestic property market and international investor interest. English-
language or localized Japanese branding with “Property.jpn” could be useful for inbound
investors, REIT-style tokenization, or hospitality/short-let certification for tourist areas.

Valuation: Property.jpn highest retail: $45,000 — $220,000; Properties.jpn: $30,000 —
$130,000. Best uses: inbound property marketplace, tokenized hospitality investment
vehicle, or as a trusted portal for expatriate/investor services.

Great Britain (gbr)

Property.gbr & Properties.gbr

Great Britain (GBR) is a high-value market with international buyers and a strong proptech
ecosystem. A GBR branded Web3 domain is attractive to UK portals, national bodies, and
large estate agents.

Valuation: Property.gbr highest retail: $85,000 — $380,000; Properties.gbr: $55,000 —
$240,000. Best uses: national property portal, tokenized UK property investment product
(fractional REIT), or Re-branding hub for national listing services.

Singapore (sgp)

Property.sgp & Properties.sgp

Singapore is a global financial center with high per-capita wealth and international
property investment flows. As a small but wealthy market, Singapore-branded Web3
property domains are prime assets for ultra-targeted investor services, tokenized luxury
property syndication, and regional HQs.

Valuation: Property.sgp highest retail: $70,000 — $320,000; Properties.sgp: $45,000 —
$190,000. Best uses: tokenized luxury property syndication, wealth management portal for
property investments, compliance + KYC gateway for property token purchases, or Asian
HQ for a global tokenized MLS.



Notes on pricing bands and drivers (applies across the portfolio)

1. Wholesale vs retail vs strategic: expect most open aftermarket/wholesale trades
in the low end of bands; strategic buyers (national portals, sovereign developers,
large proptech players, or major Web3 platforms) drive the top of the ranges.

2. Inflation and time uplift: I adjusted comparable anchors modestly to 2025 dollars
and applied an upward scarcity/utility multiplier (domains are appreciating as
digital identity). Public evidence of high anchor sales (Property.com reporting;
NFTs.com = $15M) justify the top-end ceilings for strategic purchases even
though most sales will be far lower. biznets.comdomainnamewire.com

3. Combined portfolio value: there is additional synergy value if multiple regional
names are packaged and sold to the same buyer (e.g., Property.UnitedStates +
Property.gbr + Property.sgp sold as a global rollup to a mega-portal or
aggregator). Bundling can create additive value well above the sum of standalone
prices.

4. Execution matters: realized top prices depend on (A) targeted outreach to
strategic buyers, (B) presenting adoption/use case & go-to-market plan (e.g., a
turnkey tokenization stack), (C) escrow/escrow smart contract logistics, and (D)
any embedded access rights (logo, social channels, existing traffic) which
materially increase value.

Best possible uses (portfolio-wide, concise)

Across the board, the highest utility and highest-real-value buyers will use these domain
NFTs to:

Launch national tokenized real-estate marketplaces / MLS with fractional
ownership and secondary liquidity (primary revenue: transaction fees, listing fees,
token services).

Serve as on-chain title / provenance gateways, linking NFT title deeds,
provenance records, smart mortgage contracts, and KYC/AML flows.

Host metaverse + real-world property bridging (minting digital twins,
fractionalized metaverse land tied to real assets).

Power regional investor portals for cross-border accredited investors (trusted
portals with compliance stacks and fiat/crypto rails).

Act as branded sponsorship/anchor domains for major conferences, REIT token
platforms, PropTech fundraising hubs, or national housing initiatives (public-
private partnerships).

Provide identity and namespace services for property-centric DAOs and token
economies (leasing subdomain rights, royalties, and developer SDKs).



